<Date>

<Client First Name> <Client Last Name>

<Client Address One>

<Client Address Two>

<Client City>, <Client State>  <Client Zip Code>

Dear <Client First Name>,

Recently I have had a number of my clients talk to me about how to deal with their concerns about the risk and potential costs of a Long Term Care situation.  Their real question was whether they should consider purchasing Long Term Care insurance to protect them against this potential financial loss.  So I decided to send this letter to all my clients to tell them that this is a real concern today, and something that you should consider.  But, don't just think of this coverage as asset protection… 

With today's new plans, there are many exciting reasons to consider this coverage.  Today you can specially design plans to give you the coverage you want including plans that:

· Pay a monthly CASH BENEFIT – starting DAY ONE

· PAY FAMILY MEMBERS to care for you!

· Pay up to THREE TIMES the Nursing Home benefit for Home Health care!

· Will REFUND YOUR PREMIUMS at death - whether or not you use the coverage!

· Allow spouses to SHARE BENEFITS!

· And many more options are available!

Many people I meet with get very excited when they hear about some of the new options available today in Long Term Care insurance.  I would like to get together with you and show you some of the new plans that are available.  And, as always, you have absolutely no obligation to buy anything when I come out.  

I will be calling you in the next couple of days to set up a time for us to get together.  I'm looking forward to seeing you again.

Sincerely,

<<AGENT NAME>>

<<AGENCY NAME>>

